On Sun, Feb 15, 2009 at 3:47 PM, hugo garcia <hgarcia222@yahoo.com> wrote:


Where are we with this project?

 I think this issue has been kicked around enough. It is clear that Mr. Rover wants to spend the least amount possible and get the most bang for the buck - sell his unit as a business.

We all, including Mr. Rover, have to understand that in order for this project to be remotely financially rewarding, it has to have access through the front of the building. That translates into quite an expense. Mr. Rover will have to pay for the following:

  Total cost of voting procedure expenses(needs 75% of owners acceptance).

  If front access is accepted, he then has to pay for independent gas,
  electric and water meters.

  Individual insurance policy, waste collection contract and maintenance
  of common areas exposed to additional traffic.

These are just some of the issues that Mr. Rover will be facing. Additionally, there should be restrictions relating to future nature of the shoppe business. A new owner may consider there is not enough money being generated and decide to, for argument sake, open a massage parlor.
What do we do then?. Restrictions need to apply.

Considering all of the above potential difficulties, the fact that a commercial business certainly reduces property values and the remoteness of a 75% approval - we should instead consider making Mr. Rover an offer to buy back his unit. Knowing his purchase price, we can allow a reasonable profit. Ocean Walk can the have it's own office and rental facility. This will satisfy everyone.



